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Disclaimer and Confidentiality

About This Presentation

In this presentation, the “Group”, “we”, “us” and “our” mean AGBA Group Holding Limited (the “Group” or “AGBA”) and its subsidiaries. All amounts are in U.S. dollars unless
otherwise indicated. The information contained herein does not purport to contain all of the information about the Group or AGBA. AGBA or its respective affiliates or
representatives does not make any representation or warranty, express or implied, as to the accuracy, completeness or reliability of the information contained in this Presentation.

Forward Looking Statements

This presentation contains forward-looking statements with respect to the Group. These forward-looking statements, by their nature, require the Group to make certain
assumptions and necessarily involve known and unknown risks and uncertainties that could cause actual results to differ materially from those expressed or implied in these
forward-looking statements, including without limitation the successful and timely completion and the commercialization of the products referred to herein. Forward-looking
statements are not guarantees of performance. These forward-looking statements, including financial outlooks and strategies or deliverables stated herein, may involve, but are
not limited to, comments with respect to the Group’s business or financial objectives, its strategies or future actions, its projections, targets, expectations for financial condition or
outlook for operations. Words such as “may”, “will”, “would”, “could”, “expect’, “believe”, “plan”, “anticipate”, “intend”, “estimate”, “continue”, or the negative or comparable
terminology, as well as terms usually used in the future and conditional, are intended to identify forward-looking statements. Information contained in forward-looking statements
is based upon certain material assumptions that were applied in drawing a conclusion or making a forecast or projection, including perceptions of historical trends, current
conditions and expected future developments, as well as other considerations that are believed to be appropriate in the circumstances. These assumptions are considered to be
reasonable based on currently available information, but the reader is cautioned that these assumptions regarding future events, many of which are beyond its control, may
ultimately prove to be incorrect since they are subject to risks and uncertainties that affect the Group and its business.

[
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The forward-looking information set forth herein reflects expectations as of the date hereof and is subject to change thereafter. The Group disclaims any intention or obligation to
update or revise any forward-looking statements, whether as a result of new information, future events or otherwise. Undue reliance should not be placed on forward-looking
statements. The forward-looking statements contained in this presentation are expressly qualified by this cautionary statement. This presentation is not intended to form the basis
of any investment decision and there can be no assurance that any transaction will be undertaken or completed in whole or in part. The delivery of this presentation shall not be
taken as any form of commitment on the part of the Group or its shareholders to proceed with any transaction, and no offers will subject the Group or its shareholders to any
contractual obligations before definitive documentation has been executed.

This presentation does not constitute an offer to sell, a solicitation of an offer to buy, or a recommendation to purchase any security of AGBA, the Group, or any of their respective
affiliates.

This presentation includes certain financial measures not presented in accordance with GAAP including, but not limited to, Adjusted EBITDA. These non-GAAP financial measures
are not measures of financial performance in accordance with GAAP and may exclude items that are significant in understanding and assessing the Group’s financial results.
Therefore, these measures should not be considered in isolation or as an alternative to net income, cash flows from operations or other measures of profitability, liquidity or
performance under GAAP. You should be aware that the Group’s presentation of these measures may not be comparable to similarly-titted measures used by other companies.
The Group believes these non-GAAP measures of financial results provide useful information to management and investors regarding certain financial and business trends relating
to the Group’s financial condition and results of operations. The Group believes that the use of these non-GAAP financial measures provides an additional tool for investors to use
in evaluating ongoing operating results and trends in and in comparing the Group’s financial measures with other similar companies. These non-GAAP financial measures are
subject to inherent limitations as they reflect the exercise of judgments by management about which expense and income items are excluded or included in determining these non-
GAAP financial measures.

Industry and Market Data

In this Presentation, AGBA relies on and refers to certain information and statistics obtained from third-party sources which they believe to be reliable. AGBA has not independently
verified the accuracy or completeness of any such third-party information. Some data is also based on the good faith estimates of the Company which are derived from their
respective reviews of internal sources as well as the independent sources described above. This Presentation contains preliminary information only, is subject to change at any
time and, is not, and should not be assumed to be, complete or to constitute all the information necessary to adequately make an informed decision regarding your engagement
with the Company.
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We are a One-Stop %BQ

Financial Supermarket

Group

Largest Independent Financial

Operating 30 Years ) !
Track Record Advisor in Hong Kong
Major Shareholder Mr. Richard Tsai

~1,600 ~200,000 ~USS160m
Workforce 2,600 o . ) .

financial advisors customers projected normalized revenue
Products Insurance: 700+

Investment: 1,800+

Product Vendors (100+ in total)

@ Allianz @) Amundi M BlackRock
4IP XEE= ZEW= I/
Teem cHuse Y Cigna [ fidelity Largest Healthcare
LA e YETUe FWD () anss Brand in Hong Kong
INVESTMENTS m| B, insurance HSBC Life
n " ~800 ~1,200 ~300,000
J.PMoregan MetLife 3 o corporate and
Invesco 5 affiliated clinics dgg;;g?: Individual customers
Schroders SunlLife [M%. P o 7 ZuriCH

(1) Source: various internal and external studies



Organized into _ \
Four Principal Business

How we make money....
%BQ Group

| O
| | |

Distribution Platform FinTech
Business Business

Healthcare
Business Business

one TANDEM
%Q Financial P atform <]>Zqi Q‘,BA Health

oscar

Sells a wide range of Provides access to

flnfqlczlaldproductstto prodycts anq Invests in FinTech Proyldest healthcarte
retail and corporate suppqrtlng services companies capturing services to corporate
customers through to internal and strategic benefits as customers through a

various types of sales external distribution well as financial network of doctors
representatives. channels. rewards and clinics.
Commissions Platform fees Investment gains Service fees




Group

Key Investment Highlights

Positioned for growth and profits:

- B2B: unique, tech-enabled broker management
platform for advisors.

- B2C: largest independent distribution channel with
market leading portfolio of wealth and health
products.

Significant unrealized value (FinTech and Healthcare).
Core markets are large and growing.

Compelling business model economics.

Experienced management team.

Backed by Impeccable Shareholders.

O




Positioned for Growth and Profits Q.JBQ ‘ =OCUS B
Distribution Business

- Summary Description of Business

FOCUS is one of the largest and most well established
licensed financial advisory teams in Hong Kong, serving
over 400,000 customers.

The team serves nearly 200,000 customers in the
Greater Bay Area. We help with insurance, MPF, funds,
international properties, mortgage and more.

Through our brands such as Perform and Focus, AGBA
community members enjoy access to more than 1,800
financial products.
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Distribution Business: _
#1 Independent Broker in Hong Kong %BA

Independent Largest Financial
Advisors for both Insurance and
Funds

... Top sales team in terms of productivity

= Sales per head *

AGBA Financial Advisors .
Bank of China [ 23X

1,805

Life Insurance YF LIFE _ 1.1x
Sales
aa N
Manulife [ -0
chubb [ ©-8*
AxA [N o3«
FrLife [N 07
Fwp [ o<

*AFYP/ Headcount

1,187

201 8 2022




Positioned for Growth and Profits Q-__'BQ 8 atform
Platform Business

Summary Description of Business

OnePlatform, our unique omnichannel one-stop financial business
solution platform, expands business opportunities and enhances
business productivity for financial advisors, licensed brokers and licensed
financial institutions. Financial professionals can plug into OnePlatform
easily and power up your business instantly. You get everything necessary
from client servicing to backend operations support.

= 20+ years of brokerage servicing experience

= Serve 1/6+ of the IA licensed Technical Representatives
(brokers) in the city

= Provide health protection and wealth management to nearly
200,000 customers



Platform Business
Unique One-Stop Platform
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= Unique ‘universal’ one-stop financial business solution platform serving financial advisors,
brokers and financial institutions.
= Already servicing 16% of the Hong Kong broker market and reaching more than 200,000 end
customers in the GBA.

a1

YETlfe ¥ Cigna
@@ ZURICH
cHUBB

FWD @ 1t
insurance BOC LIFE

BlackRock.
JPMorgan 4XPussle
Allianz @

Schroders
/ Hog K g

P o e
Value Partners Group e

H Fidelity TRANKLIN TIMPLETON
N MetLife [J=%XE ..

Product Type

Life Insurance

one
platform

No. of
Providers

24

General Insurance 19

MPF / Pensions

Investment Funds

Non-Financial
Products

39

No. of
Products
- Financial Advisors
Digital Retails
>280
- Banks
10 Non-financial
corporates
47 Medical Clinics




Platform Business QJBQ

Tech-enabled Infrastructure

= Financial professionals plug into OnePlatform easily and power their business instantly.
OnePlatform offers everything necessary from front-end client servicing to back-end
operations support.

Powering financial business

easyas123 one
i platform

Money Lender

4, Committed to serving
custo

smers in Greater
Bay Area, with operations
support in QlanHai

Welcome to Client Portal
OR

First Time Login

QHotiine | Brih Comer | & Live chat




Significant Unrealized Value AGBQ
Fintech Business

Summary Description of Business:

We bring health and wealth together with digital
services designed to make it easy to develop financial
and personal wellness.

The Group has an ensemble of leading FinTech assets
and businesses in Europe and Hong Kong through a
number of key investments into ‘TANDEM’, “Zai’, ‘Oscar’
& ‘Nutmeg’. We will continue to derive substantial
knowledge transfers from our investment companies,
supporting the development and growth of the Group's
new business models.




FinTech Business QJBQ

Financial and Operational Benefits

= AGBA is one of the leading names in the corporate FinTech investment sector
= Goal: financial gains + knowledge transfers = develop and grow new business models

R EEET T Highly successful monetization of Nutmeg

in 2021 at a sizeable gain
UK digital challenger bank offering

TANDEM a full suite of products across Remainder of FinTech investments have
savings and lending seen major capital contributions from its
largest shareholders

Global technology driven currency

< exchange and international All investment companies have large
<DZQI payments company. Formerly addressable markets, ambitious strategic
CurrencyFair plans and are driven by capable

management teams

US digital health insurance

All investment companies are either
company

profitable or have established a clear path
to near-term profitability

UK digital wealth management

nutmeg platform
(monetized in 2021)




Significant Unrealized Value AGBA Health
Healthcare Business -

Summary Description of Business:

Founded on the belief that health and wealth
go hand-in-hand, AGBA offers access to a
range of health and wellness solutions.

The Group has also strategically partnered
with JFA through the brand ‘AGBA Health’' to
provide convenient, high quality medical
services to more than 200,000 people and
over 500 corporate clients across HK and
Macau.

Members can receive services from nearly 800
network health service providers, such as
general and specialist practitioners,
physiotherapy, Chinese medicine, dental,
vaccination, X-ray and imaging labs.

*HCMPS is invested in, managed and/or operated by subsidiary(ies) of AGBA Group Holding Limited; and HCMPS is not a subsidiary under AGBA Group Holding Limited.




We integrated our m

Healthcare Business in 2021

= Healthcare providers are in the driving seat of the ecosystem, influencing both quality of treatments
and cost of service.

= By combining JFA Health into AGBA, AGBA can better orchestrate the ecosystem, providing higher

quality treatment while controlling cost.
Insurers @ Pmﬁ%ﬂ M
= B Ff @ !

} . =TS v
AGBA Health w

Healthcare Q;‘BA Health
Providers

. Founded: 1979

Integrated: 2021 v
Doctors: 1,200+

& Associares Clinics: 800+




Core Markets Are Large and Growing

GBA Integration and Expansion

Opening up of Greater Bay Area leads to Huge Opportunities

Life insurance:

Low penetration in the rest of GBA
HK has the most attractive products
Established practice of “fly-to-buy”

Asset Mgt:

Continued high saving rates
HNWI in GBA is keen to invest abroad
Diversification away from cash

Healthcare:
- Sophistication of HK medical services

. Mainland China “medical tourism”

= 13% China economy
= USS$2.0 trillion GDP
86 million population
2-hour living circle from Hong Kong




Core Markets Are Large and Growing %BQ
GBA Integration and Expansion

Opening up of Greater Bay Area leads to Huge Opportunities

RMB14.8 trillion

Il

14 |

Household deposits, 12m change

n

-

N
I

10

|

RMB, trillio
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I L |

> Best economic background for
our business since 2003

5.75 |
5.50 |
5.25 |

, 5.00 ~

" 4.75
4.50
4.25
4.00 -

PBoC, reported average mortgage rate 4.3%
4.2%

Rong360 & Beike survey, average 1st home mortgage rate

2016 2017 2018 2019 2020 2021 2022

*Source: government figures
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Core Markets Are Larﬁe and Growing
Hong Kong 1s Bac

Hong Kong’s economy grew 2.7 per cent in first quarter, John Lee reveals Hong Kong insurance 1ndusu'y CxpeCth to
J = City leader hails ‘golden week’ tourism as another boost for economy, projecting 600,000 mainland visitors to converge on city rebound in 2023
by Wednesday.
2 2023 - 10:58PM A
E . . - . ' : ' '
HK exits recession with 2.7pc growth conomics Hong Kong Exits Recession as Spending 'Vorst is over for Hong Kong's economy
P — TIT Boom Revives Growth I st this story [ £
= Economy grew 2.7% in the first quarter from a year earlier
= Expansion beat median esti of 0.5% by i

China Opening Revives Wealth Pipeline
to Hong Kong Finance Hub

m HSBC, StanChart see rush of customers opening accounts
® Affluent Chinese coming to buy insurance, make investments

‘Worst is over’, Citi official says as bank looks to increase staff in Hong Kong

Citigroup, the biggest foreign lender in Hong Kong, will increase staff at its commercial banking unit in the city by 100 to tap
growing opportunities in the Greater Bay Area, according to a senior executive.

2 May 2023 - 9:05AN [N
: Gross domestic product grew 2.7 percent year-on-year in the first quarter. File photo:
RTHK
Inbound Travel Driving HK Retail Rebound
BERMRR il
%ai%;ziﬁ;%z" velume e €T sales in volume terms Visitor arrivals
50 75 60000 Hong Kong's Retail Sales Reach New Heights
70 — Y () E 55000 |Sales by value accelerated at the fastest pace on record
40 4 —— R BT RERE  Seasonally adjusted moving quarter change 65 Number (left scale) 8 hatal sales y/y
30 ] NS Year-on-year % change 6:0 —?Eigiﬁiﬁﬁ% (it E 50000
ar-on-year 9% change (right scale) E 45000
20 4 :g E 40000
10 45 E 35000
03 4.0 }l £ 30000
35 ‘l £ 25000
104 30 | E 20000
20 ] ;g | £ 15000
s £a
401 (1)2 ‘! 0 Mar  Jun Sep Dec Mar Jun Sep Dec Mar Jun Sep Dec  Mar
50 ettt bbbt oo SN0, ol F i suurcer con st oepurment 2 o= *Beomberg
2013 2014 2015 2016 2017 2018 2019 2020 2021 2022 2023 01/13 01/14 01/15 0116 01/17 01/18 01/19 01/20 01/21 01/22 01/23

Source: Hong Kong Government Census and
Statistics Department

(Juadsad)




Experienced Management Team o
Deep Management Bench of Specialists

Jin YiLee Wing-Fai Ng Desmond Shu Jeroen NieuwKoop Almond Wong Arthur Wong
Senior Advisor Group CEO Acting Group Chief Group Chief Group Chief Group ChIEf.
Financial Officer Strategy Officer Operating Officer Information Officer

. Richard Kong .
Angela Lui = Jean Kam Anthony Jim Anthony Chung Daryl Ch
Deputy Group Chief Deputy Gg#i%grh;fdﬁnanmal Group Chief . Group Chief Marketing  General Counsel, Group Chief Co—H:;‘(’i of gi);im
i i i Human Resources Officer i i i iotribg 4
Financial Officer Company Secretary Officer Legal & Compliance Officer Distribution

Dr Wong Shiu Man Thomas Wu Kevin Mo Venus Chiu Henry Shin Wei Wei L
CEO Chief of Business Platform, Chief of OnePlatform, Chief Investment Business Chief Business Officer, S el Me' ee
JFA (AGBA Health) OnePlatform China Officer, OnePlatform IFA and GBA Business, (Ientlor I?ag.fr'
OnePlatform nternal Audi
ParnS —— S
Fubon Bank DRB-HICOM . b T
We came from (j.y%2 cit] JPMorgan - EEEkEN (3 Fubon Financial M 39/
' PRLDENTIAL
-~ EE RS
R W H Prospedity Intemational Heidings (H.K ] Lid. Bupa
al & (H.I A HSB: N
) _ Eﬁd%%nﬁk PR AR Deloitte. E% I!i!ﬂ!ﬁ{ﬁmm:ﬁﬂ EY —'\/ I‘ = {X} BHG s gondord,
China Construction Bank -
| o .
: , . s EEE R e wrns @
TSL | ﬁﬂl }ﬂual % Em ﬂﬁldﬁvﬁﬁtfjmﬁyﬁ’mﬂ HAITONG .CHINAS'E:;URIHESINTERMTIWL o owes 7os ;:.::E: HOSPITAL ,qSILP, @ ZURICH #3ef




Backed by Impeccable Shareholder @Q
Respected and Reputable

BET IS

=  Mr. Richard Tsai is the largest shareholder of AGBA. He
will remain the largest shareholder of AGBA post
NASDAQ listing

= The Tsai Family is one of the wealthiest and most
respected families in Asia

= Mr. Tsai is the Chairman of Fubon Financial and Fubon
Group of companies

= Fubon Financial is one of the largest home-grown
financial institution in Asia with a market value in excess
of USS30bn and assets of almost US$S400bn

= He has been in the forefront in investing and developing
in technologies, fintech and healthcare globally
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Forward Looking Plans
#1 Focus: Execution

Continue to participate in Hong Kong rebound,
especially during 2H 2023 and beyond.
Further integrate our Wealth and Health
businesses.

Expand further into Greater Bay Area and S.E.
Asia.

Make strategic investments / acquisitions in

FinTech and distribution.




Appendix

1. Financial Projections and Valuation
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2. Summary of AGBA's FinTech Capabilities
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Financial Projections and Valuation

Q1 2023 Enterprise Value

Enterprise Value / Revenue multiple of 0.6x based on estimate of full year 2023 revenue.

Benchmark Value Footnotes

Share Price
Shares Outstanding

FD Market Capitalization
Total Debt

Cash and Cash Equivalents
Enterprise Value

2023E Revenue

USS 1.50
61,750,898

USS 92,626,347
USS 6,251,749
USS 3,653,778

USS 95,224,318
USS 159,000,000

Enterprise Value / Revenue

0.6x

(a) Closing price as of May 12, 2023.
(b) Current shares outstanding.

(c) Based on audited financial accounts as of March 31, 2023.

(d) Represents FD Market Capitalization plus Total Debt Less Cash and Cash Equivalents.
(e) Company estimate of 2023 full year revenue.

(a)
(b)

(a)
(c)
(c)
(d)

(e)

A g



Financial Projections and Valuation Q_-,BQ
Review of Comparable Companies

AGBA Group is a unique business, combining a number of inter-related, synergistic business models.
There are no direct comparable companies publicly traded in the US, Europe or Asia-Pacific region.

There are companies with business models that contain elements similar to what we do.
And of course, companies that operate in similar business environments as us.
While these companies are different from AGBA Group, it is helpful to track their operating and trading performance.

We break these comparable companies down into the following categories:

Category EV to Sales

Insurance Brokerage 5.9x
Tech-Enabled Wealth Platforms 3.8x
Healthcare Services 4.8x
Wealth Distribution 2.1x
China FinTech 3.1x
China Financial Services 2.6x
Hong Kong Capital Markets 40.9x
Overall Comparable Universe 3.8x
AGBA Group 0.6x

The information provided below and summarized in the table above is based on publicly available information only.
Share prices are as of May 24, 2023.

Financial information for each company (Sales, EBITDA, Cash, Debt) is as of or for the year ended December 31, 2022.
The Enterprise Value to Sales Multiple for AGBA Group is based on estimated revenue for 2023.

We believe that the most relevant categories for comparison are Insurance Brokerage and Tech-Enabled Wealth Platforms.



Financial Projections and Valuation

Comparable Company Statistics As of May 24, 2023

USD in Billions

Market Enterprise _ Enterprise Value to:
Company Ticker Capitalization Value Sales EBITDA Company Description
Insurance Brokerage
Aon AON $64.0 $73.1 5.9x 19.2x  Wealth, health and reinsurance.
Arthur J. Gallagher & Co. AJG 43.6 49.7 6.0 204 Insurance brokerage firm.
Brown & Brown BRO 17.9 214 6.0 18.6 Insurance brokerage firm.
Ryan Specialty Holdings RYAN 46 5.8 34 13.8 Specialty insurance provider.
Category Median 5.9x 18.9x
Tech-Enabled Wealth Platforms
SEl Investments SEIC $7.7 $6.9 3.4x 13.0x Investment management solutions.
Allfunds ALLFG 3.9 27 4.1 62.3 B2B WealthTech platform.
Envestnet ENV 29 35 28 36.7 Investment solutions for financial advisors.
AssetMark AMK 2.1 2.0 32 12.4 Asset management platform for advisors.
Praemium PPS 0.3 0.3 49 20.6 Managed accounts platform.
PensionBee PBEE 0.2 0.2 89 (7.3) Online pension provider.
Category Median 3.8x 16.8x
Healthcare Services
R1RCM RCM $7.0 $8.6 4.8x 49.4x  Technology-driven provider solutions.
Category Median 4.8x 49.4x
Wealth Distribution
State Street Corporation STT $23.1 $40.1 3.3x NM Investment management, research and trading.
Raymond James Financial, Inc. RJF 19.2 22,6 2.1 NM Fin planning, investment banking and asset mgt.
LPL Financial LPLA 15.2 175 2.0 1.2 Investment solutions for financial advisors.
Morningstar, Inc. MORN 8.4 8.7 4.6 282 Investment research and management services.
Stifel Financial Corp. SF 6.1 6.1 1.4 NM Wealth mgt and investment banking company,
Category Median 2.1x 19.7x
China Fintech
Futu FUTU $55 $55 5.3x NM Online retail brokerage platform.
OneConnect Financial OCFT 4.7 4.7 7.5 NM Financial technology solutions for banks.
Lufax LU 32 32 0.3 0.7 Personal financial services platform.
360 DigiTech QFIN 23 23 1.0 1.8 Online Credit Tech platform.
FinVolution FINV 1.1 1.1 0.7 1.3 Online platform for peer-to-peer lending.
UP Fintech TIGR 0.4 0.4 15.1 NM Online retail brokerage platform.
Category Median 3.1x 1.3x
China Financial Services
Waterdrop WDH $1.0 $1.0 2.6x 14.4x Insurance and healthcare technology platform.
Noah NOAH 0.9 0.9 2.1 52 Wealth and asset management services provider.
Puyi PUYI 0.5 0.5 2.7 NM Wealth management services.
Fanhua FANH 0.4 0.4 1.1 15.9 Online-to-offline financial services provider.
Qudian QD 0.3 0.3 4.2 NM Online consumer credit provider.
Category Median 2.6x 14.4x
Hong Kong Capital Markets
AMTD Digital HKD $1.2 $1.2 48.9x 108.8x Digital financial platform.
Top Financial TOP 03 03 409 91.7 Online brokerage.
Magic Empire MEGL 0.0 0.0 27.3 NM Corporate finance and advisory.
Category Median 40.9x 100.3x
Overall Median 3.8x 15.9x
AGBA Group AGBA $0.1 $0.1 0.6x NM Based on 2023 estimated revenue.
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Financial Projections and Valuation %BA
Key Driver: Strong Revenue Growth

Forecast Revenue 2023-27 (USD in Mn)
700

600

500

400

300

200 408
) H =

0

2021 2022 2023 2024 2025 2026 2027

o

Financial Outlook:
= Revenue recovering to pre-pandemic levels during 2023 and 2024.

=  Continued growth afterwards driven by further expansion of distribution footprint.

= Further revenue boost provided by penetration of large, existing customer base.



Financial Projections and Valuation %BQ

Back to Profitability in 2024

Forecast Profits 2023-27 (USD in Mn)
200

150

100
150
) ' )
0 n ——

2021 H 2024 2025 2026 2027
(50)

(100)

Financial Outlook:
=  While revenue is expected to continue to grow by 40%+, cost base is expanding modestly.

=  Cost control: platform scalability, improved margins in distribution, operational cost reduction.

= As aresult, strong increase in margins and sharpy accelerating profits in 2024 and beyond.







AGBA's FinTech Capabilities _ _ _ _
ur Digital Solutions Make Life Easier for Financial

Advisors

1. Wealth Management Advisory

2. eApplications (Multiple-vendors and All Products)

3. Sales Support Tools

4. Performance Management Tools

9:41 all T -

Portfolio Summary i3

D €@ G s

Assets Net Worth*

Ptarm FroducsList  Feadback 2]

9 0 45 years old, Non-smoker

Hko S1,538,765.00 A 3 product(s Clear all
Sun Lite BOC Life
Portfolio Assets Trend in HKD e mad
EEEETEHE
@ e @
o Create New Dran View Saved Drats T e, s om, Antim
Golden Years Income Pian Golden Years Income Pian Golden Years Income Plan
o usp usD
FOR CONSULTANT USE O! o sae s
s i £
137% 132%
s2k Ui [ S .
Issue age 18-60 * Issue age 0-60 * Issue 2ge 18-60
st yr Promium 68,250 t8tyr Premium 48750 tstyr Premium 41,700
1993 2000 2013 2023
Portfolio Review Report i Pay Torm 3 Pay Torm B Pay Term 5
Total account balance i calculated and displayed i HKD Coverage period To Age 110 Coverage period 25 Year(s) Coverage period To Age 110
o cxor e O e o 5 oo ol [
ReS—
— I pprbdeporn N -, . -
r—— st
i pirstocted e
Portfolio pkensie < - < + Compare - < + Compare -
i —— e —
. AR BOG Life BOC Lie
) Investment- Stock e, miis amzens ez
Golden Years Income Pian Smart Immediate Annuty Plan SmariRetire Annuity Insurance
Stock Market Value® (HKD*) e R T T T :
w e ... 0 o aasin Tasriog
o -
132% w0 27 129%
o e = b1 o [ 060~ bmoage 0-82 *  bweae 0-55 ~
L Lo e e om R o st yr Premium 20,775 st yr Premium 417,684 styr Premium 14,379
- PayTem 5 PayTem 1 Pay Term 5
e o mme wmw s e T s e
i Coverage period 25 Year(s) Coverage period 25 Year(s) Gaverage period To Age 100
- I - e o am am
iy e . - - PO Reference age 15 Reference age 45 Reference age 45
s o . P — .,
-
P )
et iy -

Page 1012




\ =

AGBA's FinTech Capabilities | ABA
AGBA Money - Saving and Investing Made Easy

Hi, Samuel! ¥

Total Assets

= AGBA Money is a digital wealth management

HKD 10,000

> platform that helps investors grow their wealth
J e with ease.

e u - = AGBA Money makes Saving and Investing easy!
A roney
A B B s s v = We provide everyone access to safe and
e WY e N affordable investment options, regardless of
s G R ,ﬂg cave and Imvest their financial background or experience.

«==> gmj With EASE

Transa: ctions view All (_Risk Level 3 )
& Subscribe Portfalio HKD 10,000 Balanced

Model Portfolio

A balanced portfolio with a
blend of bonds and equities.

Investment Calculator

Investment Amount: HKD 200,00@




AGBA's FinTech Capabilities

Wealth Management Advisor - iCompare App

Automated product mapping and matching tool
basing on individual customer's demographics
and needs — covering all wealth and insurance
products from all product manufacturers.

Clear & Insightful Cross Providers comparison
with few Clicks

Blattarm Puoducts Uist Fasdback [7]

Find your product

a A -

Product Search Need-basis

\ =

ane,
Platorm

= B @

i) o 45 years old, Non-smoker

A 3 product(s) selected

Golden Years Income Plan

ey

3

Golden Years Income Plan

usD usD usD
Total Savings Total Sanings Totd Svings
Ralio Raba Ratra
137% 137% 132%
Issue age 18-60 Issue ag 0-60 lssue age 18-60 *
st yr Premium 62,250 1st yr Premium 48,750 st yr Premium 41,700
Pay Term 3 Pay Term 3 Pay Term 5
Coverage period To Age 110 Coverage period 25 Year(: Coverage period To Age 110
Refersncs age 45 Reference age 45 Reference age 45
o - o
v v v
AlA BOC Life BOC Life
Golden Years Incoms Plan Smart Immediate Annuity Plan SmariRetire F;nnulr,' Insurance
usD usD Plan usD
Total Savings Total Sanings Totd Svings
Ralio Raba Ratra
132% 129% 129%
Issue ag: 0-60 * Issue age 0-64 * Issue age 0-55 *
st yr Premium 29775 1st yr Premium 417,664 st yr Premium 14,379
Pay Term 5 Pay Term 1 Pay Term 5
Coverags period 25 Y Coverage period 25 Year(s) Caverage period To Age 100
Reference age 45 Reference age 45 Reference ag 45
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AGBA's FinTech Capabilities m
Al - Enhanced Servicing and Customer Journey

AGBA - Al Curriculum

101 AlBasic 201 Al+Write 202 Al+Slides 301 Al+Analyze . 302 Al+Draw ’

. Proprietary product library with details
@l CoPilot of all products in the market

* Please name 3 popular VHIS products with dental cover for a 45-male
The 3 popular VHIS products with dental cover for a 45-male are:
- AIA xxx plan

- Cigna ....

|
4—

(S

* How would you compare AXA xxx plan vs Cigna yyy plan?

[E] The AXA xxx plan and Cigna yyy plan are both popular investment linked assurance schemes. While
the product natures are similar, their major differences can be summarized in the following 4 aspects:

= What financial products can | offer to my client during a bear market?

r market, when stock prices are generally falling, investors tend to be more conservative.
e products that your client may consider buying duri market:

- Insurance saving plan with guarantee returns

- Structured products with put option

- Alternate investment (hedge fund)

Our Edge: Data, Data and Data

=  AGBA has the richest product databases in HK: 1000+ insurance products and 800+ funds from
different providers

=  Product Comparisons — Provide Consultants a quick search in the entire product library based
on each client’s needs and requirement.

= Healthcare Applications - provide responses to patient questions that are of comparable quality
and empathy to those written by physicians.

Internal Al Curriculum for 2600+ Employees — boost productivity, efficiency and enhance
customer journey.



Life Insurance:

Strategic Partnership with HSBC Life
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AGBA'S ONEPLATFORM
PARTNERS WITH HSBC LIFE TO
DISTRIBUTE HSBC LIFE'S HSBC
WEALTH SELECT PROTECTION
LINKED PLAN
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Distribute HSBC New ILAS Plan
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= HSBC Life is the leading life insurer in Hong Kong.

Asset Management
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HSBC Life taps AGBA Group for distribution

Insurance and investment offering targets Greater Bay Area

The Asset

2023

HSBC Life has authorized OnePlatform Wealth Man:
financial services provider AGBA Group, to distribut
focus on the Greater Bay Area. The plan is a whole li

iifferent investment choices at the policyholder’s disi

d Moncreiffe, chief executive officer of HSBC

snables policyholders to diversify risks by giving thy

also to adapt t ever-evolving needs and cirt

ibility to switch investment choices freely”
jplan offers three levels of sum insured - 150%, 2
insured is at age 65 or below. If. for example. a pu
dies on or before age 65, the death benefit wi
ble or 105% of the account value, The death ben

olicyholders are allowed to adjust the sum insured a

switch among investmeat choices and/or change
ices at zero cost. The plan offers risk matching an
goal of de-risking towards retirement

broadens the company’s product

‘Wing-Fai Ng. president of Nasdag-listed AGBA Group, says the partership with HSBCLife further

platform, while also

Wing-Fai Ng, Group President of AGBA Group, said, “The Group is delighted to partner with
HSBC Life to distribute HSBC Wealth Select Protection Linked Plan on our OnePlatform. This
strategic collaboration is a testament to our commitment to providing our customers with the best

quality options le in the market. Not only does this partnership further broaden our product

distribution pilatform, b also strengthens our position as the leading wealth and health platform
ben

products of HSBC Life, and we are excited to collaborate with HSBC Life to meet our customers’

We are confident that our customers

in the Greater Bay Area it greatly from the quality

protection needs. This partnership is a significant milestone for AGBA Group, and we look forward
to further strengthening our relationship with HSBC Life in the coming years

Edward Moncreiffe, Chief Executive Officer, HSBC Life, Hong Kong and Macau said: "HSBC
d to improving on how we reach out to our customers and through our

Life is always comm
collaboration with independent financial advisors, we can provide them with even more ways to

meet their protection needs using our top-notch products and services. We are pleased to

collaborate with AGBA as we believe customers will benefit from their advisory services that not
only complement but also bring out the best in our flagship product HSBC Wealth Select Protection
Linked Plan. The Plan enables policyholders to diversify risks by giving them access to a broad
range of investment choices and also to adapt to their ever evolving needs and circumstances with
its protection features and flexibility to switch investment choices freely. We believe this will be a

solution of choice, especially under current ev

ving market conditions, to meet the public’s life

protection, savings and retirement needs.

its position as a wealth

and health platform in the Greater Bay Area.

= OnePlatform authorized to distribute HSBC Life’s first-in-market new investment-linked insurance

plan.

= Working with HSBC Life to be the sole independent distributor of their flagship plan demonstrates
AGBA's commitment to providing best value to its customers.

= Looking to broaden relationship with HSBC Life in the coming years.




THANK YOU

For further information, please visit www.agba.com

@O oo @agbagroup

Investor Relation Enquires:

ir@agba.com @ +852 5529 4500

Contact us:

AGBA Group Holding Limited
AGBA Tower, 68 Johnston Road,
Wan Chai, Hong Kong
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